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When it comes to homeownership, 
Freddie Mac is opening more doors, 

paving new paths and creating 
affordable, equitable and sustainable 
opportunities to make home possible 

for today’s families.

All For HomeSM brings the housing 
industry together to reshape 

affordable lending. Our innovative 
mortgage solutions and technologies 

allow our clients and partners to 
bridge homeownership gaps and 

confidently and efficiently help 
more people achieve the dream 
of homeownership, especially in 

underserved minority communities.

WELCOME TO  
THE FUTURE 

OF HOME

Freddie Mac is leading the future of home. We’re challenging ourselves and the 
affordable ecosystem to collaborate, discuss, innovate and offer solutions for today’s 
and tomorrow’s borrower that will impact the affordable lending landscape. Through 
a focus on four key pillars, All For Home is building the future.

INSIGHTS EDUCATION MORTGAGE  
PRODUCTS

BUSINESS 
SOLUTIONS

Leverage research studies, 
thought leadership, 
speaking opportunities, 
expert contributions and 
insightful analysis to inform 
efforts and solutions.

Empower housing 
professionals with solutions 
for their clients through 
outreach, training and 
homeownership education 
to prepare borrowers for 
homeownership.

Enable lending opportunities 
for first-time homebuyers, 
diverse populations and very 
low- to moderate-income 
borrowers.

Provide services, 
resources, tools and 
technologies that enable 
borrowers to choose the 
best possible loan option 
and make the process 
easier, simpler and faster 
for mortgage professionals.



“Mortgage Ready” Definitions

Not Currently Mortgage Ready
(any of the following)

Near Mortgage Ready
(all of the following)

Mortgage Ready 
(all of the following)

• 45 years or younger

• Credit Score < 600

• DTI > 25%

• Foreclosures or bankruptcies in 84 
months

• Severe delinquencies in 12 months

• 45 years or younger

• Credit Score ≥ 600 < 661

• DTI ≤ 25%

• No foreclosures or bankruptcies in 84 
months

• No severe delinquencies in 12 months

• 45 years or younger

• Credit Score ≥ 661

• DTI ≤ 25%

• No foreclosures or bankruptcies in 84 
months

• No severe delinquencies in 12 months

Mortgage readiness is based on Freddie Mac research criteria and not actual underwriting.

Less than 1 year

1 to 2 years

2 to 3 years

3 to 5 years

More than 5 years
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INSIGHTS | To build a better tomorrow, it’s important to understand the current housing landscape. 

Freddie Mac is committed to evaluating data and trends, assessing the impact, convening industry feedback and perspectives 

and prompting possibilities for the future. The road to success isn’t paved with a one-size-fits-all solution. It requires unique 

approaches to get people into a home they can afford—where they live—and with their unique borrower circumstances.

OVERALL 
POPULATION

NON-HISPANIC 
WHITE AMERICANS

BLACK AMERICANS
LATINO 

AMERICANS

ASIAN AMERICANS 
AND PACIFIC 

ISLANDERS

Freq (M) Percent % Freq (M) Percent % Freq (M) Percent % Freq (M) Percent % Freq (M) Percent %

“Not Currently 
Mortgage Ready”

32.9 31% 15.2 26% 7.7 53% 8.5 36% 1.0 13%

“Near 
Mortgage Ready”

12.2 11% 6.1 10% 1.9 13% 3.3 14% 0.7 8%

“Mortgage Ready” 39.2 37% 22.1 37% 3.4 23% 8.2 35% 4.8 59%

“Mortgage Owner” 22.7 21% 16.0 27% 1.6 11% 3.3 14% 1.6 20%

Source:  Freddie Mac calculations using anonymized credit bureau data with individuals aged 45 and younger for Feb 2022. 

• 39.9 Million “Mortgage Ready” Overall Population

• 12.2 Million “Near Mortgage Ready” Overall Population

Not Currently 
Mortgage Ready

Near 
Mortgage Ready

Mortgage 
Ready

Mortgage 
Owner

OVERALL
POPULATION 

GEN
Z

YOUNG
MILLENNIALS

OLD
MILLENNIALS

GEN
X

Source:  Freddie Mac calculations using anonymized credit 

bureau data with individuals aged 45 and younger for Feb 

2022. As of 2022, Gen Z is age of 19-24 years , Millennials are 

25-41 years old. Older millennials are 32-41 years old. Younger 

millennials are 25-31 years old. Gen X is 42-60 years old Senior 

is 60+ years old. 

 Put Insights into Action to Grow Your Business with Freddie Mac

FOR MORE INFORMATION VISIT
sf.freddiemac.com/working-with-us/affordable-lending/news-insights#insights

Time to Save (3% Down) for “Mortgage Ready” Borrowers with 80% or Less 
Area Median Income (AMI)

https://sf.freddiemac.com/working-with-us/affordable-lending/news-insights#insights


CreditSmart®

• Who Is It For: First-time homebuyers, current homeowners, renters and those seeking ways to learn and improve 
their financial health

• How Does This Make Home Possible: CreditSmart is a suite of financial capability and homeownership education 
resources that offers a mix of learning modules, curricula and courses. These free educational resources are designed 
to inform and empower users through different stages of their journey.

• Resource Highlights: 

• Delivers education through five unique learning paths: CreditSmart® Essentials, CreditSmart® Homebuyer U, 
CreditSmart® Coach, CreditSmart® Multilingual and CreditSmart® Military.

• Provides CreditSmart HomeBuyer U curriculum for first-time homebuyers that aligns to the National Industry 
Standards on Homeownership Counseling and Education and satisfies homebuyer education requirements for 
HFA Advantage®, Home Possible® and HomeOne® mortgages.

Where To Learn More: creditsmart.freddiemac.com

My Home by Freddie Mac® 

• Who Is It For: First-time homebuyers, current homeowners and renters

• How Does This Make Home Possible: My Home provides a centralized, one-stop resource hub to help those who 
rent, own or plan to buy in making informed decisions with a wealth of tools, resources, calculators, insights and 
connections to trusted resources. 

• Resource Highlights: 

• Provides step-by-step guidance through the homebuying process, starting with understanding finances and 
what a homebuyer can afford, down payment needs and finding the right team to work though closing on a 
mortgage loan.

• Explains refinancing, what it means, associated costs and how to successfully work with a lender.

• Explains how to manage the responsibilities, maintenance and costs associated with successful homeownership.  

Where To Learn More: myhome.freddiemac.com
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EDUCATION | Enabling homeownership for growing borrower populations requires a focused effort 

to create informed and confident homebuyers, while equipping the housing ecosystem with tools and resources to help guide 

their journey. Through outreach initiatives, education resources and event opportunities, we’re able to demystify the mortgage 

process, offer solutions for common homeownership barriers and encourage financial and homeownership preparation to 

enable the dream of purchasing a home and sustaining it in the face of financial adversity.

FOR MORE INFORMATION VISIT
sf.freddiemac.com/working-with-us/affordable-lending/resources-learning

https://sf.freddiemac.com/working-with-us/origination-underwriting/mortgage-products/hfa-advantage
https://sf.freddiemac.com/working-with-us/origination-underwriting/mortgage-products/home-possible
https://sf.freddiemac.com/working-with-us/origination-underwriting/mortgage-products/home-one
https://creditsmart.freddiemac.com
https://myhome.freddiemac.com/
https://sf.freddiemac.com/working-with-us/affordable-lending/resources-learning
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MORTGAGE SOLUTIONS | Freddie Mac mortgage solutions offer 

financing options and alternatives to very low-, low- and moderate-income borrowers to overcome down payment 

barriers and shortages by realizing opportunities with manufactured housing, refinance, renovation financing and 

energy efficient properties.

Freddie Mac Home Possible® Mortgage

• Product Type: Purchase, “no cash-out” refinance 

• Who Is It For: Very low- to low-income borrowers, first-time homebuyers, move-up borrowers, retirees and 
borrowers desiring a low down payment solution with flexible sources of funds 

• How Does This Make Home Possible: The Home Possible mortgage offers more options and credit flexibilities to 
help very low- to low-income borrowers attain the dream of owning a home. 

• Product Highlights: 

• Provides a low 3% down payment option.

• Total qualifying income limit is 80% of area median income (AMI).

• Borrowers can have additional financed properties.

• Non-occupant co-borrowers may help borrowers qualify for a 1-unit property.

• Many types of down payment sources are acceptable with Home Possible, including family, employer-
assistance programs, secondary financing and sweat equity.

• At 20% equity, borrowers may cancel mortgage insurance to reduce monthly mortgage payments and 
potentially save money over the life of the loan.

Where To Learn More: sf.freddiemac.com/homepossible

Freddie Mac HomeOne® Mortgage

• Product Type: Purchase, “no cash-out” refinance 

• Who Is It For: First-time homebuyers

• How Does This Make Home Possible: The HomeOne mortgage helps first-time homebuyers who may face 
challenges with funding down payment and closing costs. With flexibilities and maximum financing options, 
HomeOne supports borrowers who exceed Home Possible income limits.

• Product Highlights: 

• Provides a low 3% down payment option. 

• Has no geographic or income limits for eligible borrowers.

• Homeownership education required when all borrowers are first-time homebuyers (one must complete 
course).

• All borrowers must occupy property as their primary residence.

Where To Learn More: sf.freddiemac.com/homeone

FOR MORE INFORMATION VISIT
sf.freddiemac.com/working-with-us/affordable-lending/solutions

Freddie Mac HFA Advantage® Mortgage

• Product Type: Purchase, “no cash-out” refinance

• Who Is It For: First-time homebuyers, repeat buyers

• How Does This Make Home Possible: The HFA Advantage conventional mortgage is offered exclusively to housing 
finance agencies (HFAs) seeking strategic solutions to expand homeownership opportunities. HFA Advantage offers 
enhanced flexibility for maximum financing and added features to provide a robust solution for HFAs.

• Product Highlights:  

• HFAs establish their own income and down payment limits.

• Minimum mortgage insurance coverage is required for HFA borrowers earning 80% AMI or less. 

• Homebuyer education per HFA program or CreditSmart® Homebuyer U.

• Permits the delivery of HFA Advantage mortgages secured by 1- to 4-unit primary residences.

• Permits the delivery of HFA Advantage mortgages secured by manufactured homes.

• Non-occupying borrower(s) allowed.

Where To Learn More: sf.freddiemac.com/hfaadvantage

http://sf.freddiemac.com/homepossible
https://sf.freddiemac.com/working-with-us/origination-underwriting/mortgage-products/home-one
https://sf.freddiemac.com/working-with-us/affordable-lending/solutions
https://sf.freddiemac.com/hfaadvantage


CHOICEHome® Mortgage

• Product Type: Manufactured housing, refinance, purchase, cash-out refinance 

• Who Is It For: First-time homebuyers, borrowers with low- to moderate-income, homeowners looking to age in place

• How Does This Make Home Possible: The CHOICEHome mortgage offers conventional site-built financing for 
real-property factory-built homes. Factory-built, energy-efficient, environmentally friendly and cost-effective, 
manufactured homes help a wide range of homebuyers become homeowners. 

• Product Highlights: 

• Has the features of site-built homes, allowing lenders to apply the same underwriting parameters they use for 
site-built homes.

• Appraises using comparable site-built sales when no CHOICEHome sales are available.

• Financed with as little as 3% minimum down payment with Home Possible®, HFA Advantage® and HomeOne® 
mortgages. Also financed using our construction conversion mortgages. 

• Built to the HUD Code for home construction, installation and setup. Lenders must still follow local and state 
laws for titling manufactured homes as real estate.

Where To Learn More: sf.freddiemac.com/choicehome

GreenCHOICE Mortgages®

• Product Type: Energy-efficient home renovations, refinance, purchase, renovation

• Who Is It For: Borrowers who want to finance the cost of energy-efficient improvements and enjoy the benefits of an 
energy efficient home, which may include lower utility costs 

• How Does This Make Home Possible: GreenCHOICE Mortgages enable borrowers to finance energy and water 
efficiency improvements or finance future improvements and repairs on a new home purchase, help more families attain 
and maintain home affordability.

• Product Highlights: 

• Enables energy-efficient improvements to be financed with multiple products, property type and financing term 
up to 30 years to provide greater affordability for borrowers.

• Offers more flexibility to borrowers to finance energy-efficient improvements.

• Can be combined with the flexibilities of a Home Possible mortgage to offer borrowers additional affordable 
financing opportunities.

Where To Learn More: sf.freddiemac.com/greenchoice

FOR MORE INFORMATION VISIT
sf.freddiemac.com/working-with-us/affordable-lending/solutions
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http://sf.freddiemac.com/choicehome
https://sf.freddiemac.com/working-with-us/origination-underwriting/mortgage-products/greenchoice-mortgages
https://sf.freddiemac.com/working-with-us/affordable-lending/solutions


CHOICERenovation® Mortgage  

• Product Type: Renovation, purchase, “no cash-out” refinance

• Who Is It For: First-time homebuyers, low- and moderate-income borrowers, homeowners looking to age in place or 
multigenerational families in need of living space customization 

• How Does This Make Home Possible: The CHOICERenovation mortgage allows lenders to deliver loans to Freddie 
Mac where the borrower uses the loan proceeds to pay for the renovations. It supports renovation financing and 
provides a cost-effective conventional mortgage solution for borrowers. Offer more flexibility to borrowers by 
combining CHOICERenovation financing with any of our eligible fixed-rate and adjustable-rate mortgages, in 
addition to Home Possible, HomeOne and HFA Advantage and super conforming mortgages.

• Product Highlights: 

• Enables borrowers to purchase homes and finance the cost of renovations with a single-close mortgage, 
saving them time and money.

• Addresses the increasing demand for cost-effective, aging-in-place housing solutions, especially for those 
borrowers who rely on savings to pay for improvements.

• Allows loans to be delivered prior to the completion of renovation projects through our CHOICERenovation 
Term of Business.

• Allows homeowners and homebuyers the opportunity to finance their renovations and increase the value of an 
older home.

Where To Learn More: sf.freddiemac.com/choicerenovation

CHOICEReno eXPressSM Mortgage

• Product Type: Purchase, “no cash-out” refinance 

• Who Is It For: Low- and moderate-income borrowers, first-time homebuyers, move-up borrowers 

• How Does This Make Home Possible: An expansion of CHOICERenovation, the CHOICEReno eXPress renovation 
mortgage enables an additional financing option for borrowers who are looking to finance smaller-scale home 
renovations. CHOICEReno eXPress mortgages can be sold to Freddie Mac prior to completion of the renovations 
without recourse, provided certain requirements are met. 

• Product Highlights: 

• Enables CHOICEReno eXPress to be combined with Home Possible, HomeOne, HFA Advantage and super 
conforming mortgages with down payment as low as 3%.

• Eligible properties include 1-4-unit primary residences, manufactured homes (including those that are certified 
CHOICEHome), 1-unit second homes, 1-unit investment properties, units located in planned unit developments 
(PUDs), condominiums and cooperatives.

Where To Learn More:  sf.freddiemac.com/choicereno-express
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FOR MORE INFORMATION VISIT
sf.freddiemac.com/working-with-us/affordable-lending/solutions

https://sf.freddiemac.com/content/_assets/resources/pdf/other/cs-257_choicerenovation_tob_blueprints_final.pdf
https://sf.freddiemac.com/content/_assets/resources/pdf/other/cs-257_choicerenovation_tob_blueprints_final.pdf
http://sf.freddiemac.com/choicerenovation
http://sf.freddiemac.com/choicereno-express
https://sf.freddiemac.com/working-with-us/affordable-lending/solutions


Freddie Mac Refi PossibleSM

• Product Type: Refinance

• Who Is It For: Very low-, low- and moderate-income homeowners with Freddie Mac-owned mortgages

• How Does This Make Home Possible: The Refi Possible mortgage offers greater flexibility and expanded eligibilities 
to support borrowers looking to increase their savings and lower their monthly mortgage payments and principal 
interest rates to sustain homeownership to continue building generational wealth.

• Product Highlights: 

• Must meet ≤ 100% of area median income (AMI).

• Requires maximum debt-to-income (DTI) ratio of 65%.

• No minimum Indicator Score required*.

• No maximum financing closing cost caps.

• Offers at least a 50 basis points (bps) interest rate reduction.

Where To Learn More: sf.freddiemac.com/refi-possible

* There is no minimum Indicator Score required for eligibility of Refi Possible mortgages; however, you must identify and deliver an Indicator Score for all Refi Possible 
mortgages in accordance with the requirements of Section 5203.2(e). If you determine that there is no usable credit score due to insufficient or inaccurate information, the 
mortgage is not eligible for sale to Freddie Mac.

Community Land Trust (CLT) Mortgage

• Product Type: Shared equity homeownership option, purchase, “no cash-out” refinance, cash-out refinance 

• Who Is It For: Borrowers looking for additional options to finance homes for sustainable homeownership

• How Does This Make Home Possible: A community land trust (CLT) mortgage allows CLTs and lenders to provide access to 
credit to more families with low and moderate incomes. The CLT offering can preserve affordability over time, keep affordable 
homes and diversify the mortgage products that homebuyers and homeowners can access for purchase and refinance.

• Product Highlights: 

• Simplifies requirements for evaluating CLTs. 

• Clarifies requirements for appraising leasehold interests.

Where To Learn More: sf.freddiemac.com/working-with-us/origination-underwriting/mortgage-products/community-
land-trust-clt-mortgages

14895742658 13

FOR MORE INFORMATION VISIT
sf.freddiemac.com/working-with-us/affordable-lending/solutions

https://sf.freddiemac.com/refi-possible
https://guide.freddiemac.com/app/guide/section/5203.2
https://sf.freddiemac.com/working-with-us/origination-underwriting/mortgage-products/community-land-trust-clt-mortgages
https://sf.freddiemac.com/working-with-us/origination-underwriting/mortgage-products/community-land-trust-clt-mortgages
https://sf.freddiemac.com/working-with-us/affordable-lending/solutions


Loan Product Advisor® (LPASM) 

• Solution Type: Risk assessment tool 

• Who Is It For: Lenders

• How Does This Make Home Possible: LPA is Freddie Mac’s automated underwriting system (AUS), a risk assessment 
tool designed to assist in lending decisions. Its innovative capabilities can help improve the borrower experience 
while lowering costs and reducing cycle times.

• Solution Highlights: 

• Helps identify quality loans and provides a consistent and objective assessment every time.

• Provides superior risk assessment capabilities that help predict a borrower’s ability to repay a loan.

• Determines eligibility for relief from certain collateral, income and/or asset representations and warranties on 
certain mortgages.

Where To Learn More: sf.freddiemac.com/lpa

Automated Collateral Evaluation (ACE) Appraisal Waivers

• Solution Type: Collateral evaluation option 

• Who Is It For: Lenders

• How Does This Make Home Possible: ACE leverages proprietary models, 40 years of historical data and public 
records to allow lenders to underwrite certain loans without a traditional appraisal, which accelerates the loan closing 
process and saves borrowers money.

• Solution Highlights: 

• Saves 7-10 days or more without a traditional appraisal for faster closing.

• Saves $300 - $700 with no appraisal fee.

• Provides immediate certainty; loans are automatically eligible for collateral representation and warranty relief.

Where To Learn More: sf.freddiemac.com/ace

Asset and Income Modeler (AIM)

• Solution Type: Loan Product Advisor (LPA) capability  

• Who Is It For: Lenders

• How Does This Make Home Possible: AIM automates the assessment of borrower assets, income and employment. 
By leveraging the expertise of designated third-party service providers, AIM helps deliver a simpler, more efficient loan 
origination process.

• Solution Highlights: 

• Helps reduce costs, effectively assesses credit risk, improves efficiency and delivers a better borrower 
experience.

• Reduces the paper chase and offers income representation and warranty relief, saving you and your 
borrowers time.

• Helps minimize manual processes and reduces the risk of fraud.

Where To Learn More: sf.freddiemac.com/aim
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BUSINESS SOLUTIONS | Freddie Mac provides innovative technology, 

services and partnership solutions to enable a faster, simpler and less expensive way to make home possible.

FOR MORE INFORMATION VISIT
sf.freddiemac.com/tools-learning/loan-advisor/overview

http://sf.freddiemac.com/lpa
https://sf.freddiemac.com/tools-learning/loan-advisor/our-solutions/loan-product-advisor
http://sf.freddiemac.com/ace
http://sf.freddiemac.com/aim
https://sf.freddiemac.com/tools-learning/loan-advisor/our-solutions/aim-asset-income-modeler
https://sf.freddiemac.com/tools-learning/loan-advisor/overview


AIM for Self-Employed

• Solution Type: Loan Product Advisor (LPA) capability

• Who Is It For: Lenders

• How Does This Make Home Possible: AIM for self-employed makes it easier to underwrite self-employed 
borrowers by automating the complex and time-consuming, manual income assessment process. It leverages optical 
character recognition (OCR) technology through third-party integration to help enable the automation of certain 
income calculations for self-employed borrowers.

• Solution Highlights: 

• Provides simpler underwriting, helping you take on self-employed loans you might have avoided before.

• Speeds up income assessment and creates efficiency, helping you close loans faster.

• Delivers immediate representation and warranty relief, related to certain borrower employment income.

Where To Learn More: sf.freddiemac.com/tools-learning/loan-advisor/content/aim-for-self-employed

Home Possible® Income and Property Eligibility Tool

• Solution Type: Product eligibility tool

• Who Is It For: Lenders, loan officers

• How Does This Make Home Possible: The Home Possible Income and Property Eligibility Tool quickly verifies if a 
borrower may qualify for a Home Possible mortgage based on the property location and the borrower’s qualifying income. 

• Solution Highlights:

• Delivers an easy and quick means of identifying a borrower’s income eligibility. 

• Provides additional information for a desired property, including the census tract.

Where To Learn More: sf.freddiemac.com/working-with-us/affordable-lending/home-possible-eligibility-map

Refi PossibleSM Income and Property Eligibility Tool

• Solution Type: Product eligibility tool

• Who Is It For:  Underwriters, loan officers and borrowers

• How Does This Make Home Possible: The Refi Possible Income and Property Eligibility Tool verifies if a borrower may 
qualify for a Freddie Mac Refi Possible mortgage based on the property location and the borrower’s qualifying income.

• Solution Highlights:

• Delivers an easy and quick means of identifying a borrower’s income eligibility.

• Provides additional information for a desired property, including the census tract.

Where To Learn More: sf.freddiemac.com/working-with-us/affordable-lending/refi-possible-eligibility-tool

FOR MORE INFORMATION VISIT
sf.freddiemac.com/working-with-us/affordable-lending/solutions
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http://sf.freddiemac.com/tools-learning/loan-advisor/content/aim-for-self-employed
https://sf.freddiemac.com/working-with-us/affordable-lending/home-possible-eligibility-map
https://sf.freddiemac.com/working-with-us/affordable-lending/refi-possible-eligibility-tool
https://sf.freddiemac.com/working-with-us/affordable-lending/solutions


Home Possible® Sweat Equity

• Solution Type: Borrower support 

• Who Is It For: Borrowers

• How Does This Make Home Possible: Home Possible Sweat Equity requires as little as 3% down on 1-unit Home 
Possible loans. Sweat equity is a credit for labor performed and/or materials provided by the borrower before 
closing on the property and is considered equivalent to a borrower’s personal funds. With a loan-to-value (LTV) ratio 
up to 97%, it allows borrowers to use sweat equity to cover some or all of their down payment and closing costs or 
complete a major renovation that would provide a significant down payment on the home purchase.

• Solution Highlights: 

• Supports/promotes the renovation needs of aging homes.

• Provides an additional source of down payment.

• Allows homebuyers who work with their hands to make some or all of their down payment with their 
construction skills instead of cash.

Where To Learn More: sf.freddiemac.com/working-with-us/affordable-lending/duty-to-serve/rural-housing/sweat-
equity-overview 

NextJob®

• Solution Type: Borrower support 

• Who Is It For: Borrowers

• How Does This Make Home Possible: Freddie Mac has partnered with NextJob, a national re-employment solutions 
company, to help Servicers assist eligible homeowners with Home Possible and HFA Advantage mortgages in 
specific high-needs areas who experience employment challenges.

• Solution Highlights: 

• Lowers foreclosure rates, lifts home retention rates and strengthens relationships with borrowers.

Where To Learn More: my.sf.freddiemac.com/updates/news/news~nextjob-helps-eligible-borrowers-get-back-on-
track

Affordable Solutions Application Programming Interfaces (APIs)

• Solution Type: Product eligibility tool 

• Who Is It For: Lenders, loan officers

• How Does This Make Home Possible: Our APIs (Income Limits and Affordable Check) help make a preliminary 
determination about eligibility for affordable loan products without submitting a full loan application. With this 
information, guidance can be given to low-income borrowers early in the process to choose the optimal mortgage. 

• Solution Highlights: 

• Enables you to make more informed loan product decisions.

• Simplifies the process of determining eligibility for affordable loan products.

• Quickly identifies loans that qualify for the super conforming credit fee waiver.

Where To Learn More: sf.freddiemac.com/tools-learning/apis/how-apis-work

FOR MORE INFORMATION VISIT
sf.freddiemac.com/working-with-us/affordable-lending/solutions
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https://sf.freddiemac.com/working-with-us/affordable-lending/duty-to-serve/rural-housing/sweat-equity-overview
https://sf.freddiemac.com/working-with-us/affordable-lending/duty-to-serve/rural-housing/sweat-equity-overview
https://my.sf.freddiemac.com/updates/news/news~nextjob-helps-eligible-borrowers-get-back-on-track
https://my.sf.freddiemac.com/updates/news/news~nextjob-helps-eligible-borrowers-get-back-on-track
https://sf.freddiemac.com/tools-learning/apis/how-apis-work
https://sf.freddiemac.com/working-with-us/affordable-lending/solutions


News and Insights

• Who Is It For: Mortgage and housing professionals

• Resource Highlights: 

• Read the latest news and insights to keep on top of recent trends, Freddie Mac expert perspectives and 
affordable lending updates. 

Where To Learn More: sf.freddiemac.com/news-insights

Subscription Center

• Who Is It For: Mortgage and housing professionals

• Resource Highlights: 

• Receive valuable news, insights, solutions and learning opportunities that will help to build your business and 
make home possible.

• Stay informed of what’s new in the housing and mortgage industry based on your areas of interest or your role 
within the housing ecosystem.

Where To Learn More: sf.freddiemac.com/about/single-family/subscription-center

Housing Finance Agency Resource Center

• Who Is It For: Housing Finance Agency (HFA) professionals

• Resource Highlights: 

• Receive information on featured tools, training, resources and a schedule of outreach events in your community 
to help your clients meet their homebuying needs. 

Where To Learn More: sf.freddiemac.com/working-with-us/housing-finance-agencies/hfa-resource-center

Housing Counselor Resource Center

• Who Is It For: Housing counselors and professional agencies

• Resource Highlights: 

• Learn about products, programs and resources to help consumers achieve their financial and homeownership goals.

Where To Learn More: sf.freddiemac.com/housing-counselors/overview

Housing Professionals Resource Center

• Who Is It For: Real estate professionals (REPs), housing counselors/agencies, lenders, Servicers

• Resource Highlights: 

• Locate information and tools for housing professionals to better serve their clients to make sound financial decisions. 

Where To Learn More: sf.freddiemac.com/working-with-us/affordable-lending/housing-professionals

Real Estate Professional Resource Center 

• Who Is It For: Real estate professionals

• Resource Highlights: 

• Find industry research, trends and analysis on the housing industry and future homebuyers, solutions to help 
clients overcome barriers to homeownership,  resources for professionals and their clients, as well as invitations 
to networking and training events.

Where To Learn More: sf.freddiemac.com/realestatepros
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FOR MORE INFORMATION VISIT
sf.freddiemac.com/working-with-us/affordable-lending/resources-learning

RESOURCES

https://sf.freddiemac.com/news-insights
http://sf.freddiemac.com/about/single-family/subscription-center
http://sf.freddiemac.com/working-with-us/housing-finance-agencies/hfa-resource-center
https://sf.freddiemac.com/housing-counselors/overview
https://sf.freddiemac.com/working-with-us/affordable-lending/housing-professionals
http://sf.freddiemac.com/realestatepros
https://sf.freddiemac.com/working-with-us/affordable-lending/resources-learning
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Go all in.
SF.FREDDIEMAC.COM


